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After spending several years driving your car, it’s common to reach a point where you 
know it’s time to sell. Whether you want to trade up to a newer model or simply need 
to part ways, selling your car can be a simple process. However, the ability to sell a car 
online makes the experience even simpler.

The only question is: how do you sell your car online? Let us guide you through some of 
the most common steps to take. With this guide, you’ll be ready to sell your car online in 
no time. 
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GETTING STARTED
Unlike a few years ago, there are now several sites available online you can use to sell 
your car. From general online marketplaces to formal listing platforms, you’ll have your 
pick of the litter. This variety will make it easier to find an option that you feel  
confident with.

Many car dealerships also have online selling options through services like AcceleRide. 
So, the first thing you’ll need to decide is how you want to sell your car. Would you like 
to find a buyer on your own, or would you like to go through a dealership? Both methods 
have their pros and cons, so make sure you choose a method that will work with  
your needs.

Where Should You Sell Your Car?
When deciding where to sell your car, it’s important to consider your strengths and find  
a method that will work best for you. 

Selling your car on your own through an online marketplace can be convenient,  
but it will also often leave the door open for lots of negotiation and questions. If you’re 
looking for something quick or planning to trade up to another model, going through  
a dealership might be a good option. 

Many dealerships can offer a quick online appraisal, and some will even give a firm offer 
online. Additionally, when selling through a dealership, less of the research will fall on 
your shoulders. If you sell independently, you might need to supply the vehicle history 
report with your model and have it taken to a mechanic to certify the vehicle’s condition. 

If you decide to sell online, you will still want to do some research due to the large 
number of sites that are available for you to use. 



4

H
O

W
 TO

 SELL YO
U

R CA
R O

N
LIN

E

How Much Is Your Car Worth?
As you go through the steps to sell your car, figuring out your vehicle’s value will be 
essential. Finding out your ride’s value is how you’ll know if you’re getting a fair deal when 
selling. You’ll also use this information to decide how much you will ask for. Overall,  
finding out your vehicle’s value ahead of time is just a great way to set your expectations.

There are a few things to take into consideration when estimating your vehicle’s value.  
Your first step will be to check with a site like Kelley Blue Book, which uses market 
information to find the value for a vehicle of the same make, model, and year.

This will serve as a great baseline. From that value, you’ll want to incorporate some other 
important specifications unique to your vehicle, including:

• What is the condition of the exterior?

• How well does your vehicle run?

• What is the condition of the interior?

• Have you kept up with routine vehicle maintenance?

• Are there any dashboard lights indicating a problem?

These are all points that can sway your vehicle’s value toward the higher or lower end of the 
spectrum. Therefore, giving your car a careful inspection and cleaning can help you better 
determine your vehicle’s actual value. Additionally, many of these points are things that a 
dealership would look into if you were to trade with them.

Elevate Your Value

If you look over your vehicle and find that it has quite a few issues that might lower the 
value, you’re not out of luck. There are a few things you can do to help elevate the value 
of your vehicle.

When getting ready to sell or trade your car, it’s always a good idea to thoroughly clean 
it, both inside and out. Work on removing stains from the upholstery and buffing out any 
dings in the paint. Every little detail can help to show what your vehicle is truly worth.

Additionally, taking care of maintenance needs and issues ahead of time can go a long 
way in improving the value. In general, it’s a good rule of thumb to stay on top of vehicle 
maintenance as a car owner for the vehicle’s entire lifespan. However, if any maintenance 
items need to be taken care of, consider getting them done before submitting your 
vehicle to be sold or valued online.

If any dashboard lights are indicating an issue, look into getting them resolved.  
Whether it’s the tire pressure light or check engine light, addressing and fixing these 
issues can make a real difference in improving your car’s value. 
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SOME FINAL PREPARATIONS
You’re almost ready to sell your car online. However, before you contact a dealership or 
make a listing, you’ll want to make sure you’re completely prepared. At this point, it’s a 
good idea to make sure you know all about your vehicle. For instance:

• What kind of engine and transmission does it have?

• Does it achieve good fuel economy?

• How many miles are on it?

If you’re selling on your own, it’ll be especially important to know the answers to these 
questions since potential buyers are likely to ask. Additionally, a dealership will also 
need to know the answers to these questions. 

Now is also the time to prepare any additional paperwork and documentation. For 
instance, having a vehicle maintenance report can be beneficial to supply when selling 
your car since it can demonstrate that the model is well taken care of. You’ll also want to 
be sure you have the vehicle’s title on hand since you’ll need that to sell it. 

SELLING YOUR CAR
Now is the point where your car-selling experience might diverge. Depending on how 
you’ve decided to sell your car, you’ll either want to post a listing on the marketplace of 
your choice or contact your local dealership. 

However, no matter which way you sell, negotiation will be important. It is a good idea 
to set a high and low value for yourself, based on the realistic value of your model,  
to make sure you sell it for a price you feel good about. 
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Selling at a Dealership

As mentioned previously, many dealerships offer tools for you to sell your car online 
these days. Some of these tools are simply designed to help you through the research 
process, such as a Value Your Trade tool, while others will allow you to sell your car 
completely online.

Owners who know they want to sell their vehicle online can look into dealerships in their 
area to see if they have an online car-selling option. This route is often convenient since 
the dealership will typically require you to just fill out a short form and supply a few 
photos of your vehicle. 

From there, a member of the dealership’s team will reach out to you with any additional 
questions and give you an offer. 

Selling a Car Online

If you choose to sell your vehicle on your own, you’ll find some differences in the selling 
experience depending on the site you choose to use. However, there are a few steps you 
can expect to take across the board:

• Create a listing with lots of photos

• Supply important vehicle information

• Answer questions

• Negotiate

When selling a car online, you’ll have to create the listing yourself. The best way to 
create a good listing is to include as many photos and details about your vehicle as you 
can. You’ll likely find more interest in your vehicle if you’re as transparent as possible 
about the vehicle’s condition and history.

This will also be true when answering questions. Interested shoppers will likely want to 
know more about the vehicle, why you’re selling it, and the value. So, be prepared to 
answer lots of questions. 
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WHAT HAPPENS NEXT?

Now that you’ve sold your car, what do you do next? There are a few final things you’ll 
want to remember to take care of after you finish up all the paperwork and get a bill  
of sale. 

For instance, you’ll want to make sure you cancel your insurance since you no longer 
own the vehicle. It’s also essential that you get a release of liability at the DMV. This will 
simply let the DMV know that you no longer own the vehicle and aren’t responsible for 
parking tickets or things of that nature. 

With everything else taken care of, you can take the next steps you’ve been dreaming of.

Trading Up

Many car sellers plan to trade up to another model once they’ve finished the sale, which 
leads to another benefit of selling with a dealership. After you sell your model to a  
dealership, you can automatically put the value of your sale toward your next purchase.

Additionally, many car dealerships that have an online car-selling feature can also help 
you buy a car online. If you know ahead of time that you’ll want to purchase another 
model, you can typically take care of everything in one go. Contact your local dealership 
to learn more about their online car-selling and buying tools!

READY TO SELL YOUR CAR?

We hope this guide to selling your car online will help you proceed onward feeling  
completely confident. Now, it’s time to get to work. Hit that keyboard and get ready to 
sell your car!


